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 Ten top tips for getting sponsorship  
 
 
1. Set yourself a target 
 

You’ll be amazed at how much you can raise once you get started, so why not be ambitious? 
Think of a sum that you would feel really proud to have raised, then aim for it. Having a 
target will spur you on and give you a great deal of satisfaction when you reach it. It will also 
be useful for finding the last 20 percent of your funds as you can ask the remaining sponsors to 
help you reach your target by being that bit more generous. 

 
2. Identify your supporters 
 

Consider all the people you have contact with and you will be able to create an impressive list 
of potential sponsors.   Your list could include: 
 

· Friends & family 
· Neighbours 
· The parent network 
· Fellow dog walkers (if you have one!) 
· Social networks 
· Other members of your clubs, groups and associations 
· Colleagues 
· Employer/s 
· Local shop, pub & restaurants 

 
3. Inspire your sponsors 
 

Fire up the imagination of your sponsors with your enthusiasm for the challenge you’ve set 
yourself!   By selling the worthy cause you are fundraising for and the challenge itself, 
sponsors will be impressed by both your generosity in fundraising for charity and your courage. 
 
4. Set a precedent 
 

If the first donation to appear on your sponsorship forms is around £2, then most people will 
follow suit with a few pounds more or a few pence less. But if your first donation is around 
£10 the people who follow will be inclined to give a bigger sum. Identify a few people from 
your list who are likely to be good lead sponsors and ask them first.   Do be realistic - if the 
first sponsor gives too much others will see this as exceptional and set their own rate. But if 
you get the first few donations right you can increase your overall fundraising income by up to 
5 percent without any extra effort. 
 
5. Ask sponsors to Gift Aid their donation 
 

If your sponsors Gift Aid their donation, your charity will receive an additional 25p for every 
£1 they give from HMRC. To qualify for Gift Aid, the amount your sponsors pay in UK tax must 
at least equal the amount that the charity will reclaim on the donation.  Donations from 
people connected to you (including your immediate family) do not qualify for Gift Aid and 
they should not tick the Gift Aid box. 
 
To receive Gift Aid your charity must registered with the Charity Commission and have 
charitable status. 
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6. Online donating 
 

Ask your charity if they are creating an online donation page e.g. JustGiving.com or 
MyDonate.com. If so, why not ask friends to forward an e-mail containing details of your 
online donation page to their friends. Ask them to write a personal endorsement of your 
heroic efforts, encouraging their friends to support you. 
 
7. Go Global 
 

Make the most of your email and social networking contacts e.g. facebook, twitter, myspace 
etc.   You can greatly increase your potential sponsors by simply ‘spreading the word’. 
 
8. Ask your employer / school / club / local organisation 
 

Ask the organisation if they will match fund your efforts. Some companies have established 
match funding schemes, but even if yours hasn’t there is no harm in asking as your chosen 
organisation is probably motivated to support charitable activity for the same reasons as you.   
It may help them to justify their generosity if you provide them with some information about 
the company benefits associated with your fundraising.  Benefits can include: 
 
Ø Building staff morale and motivation 
Ø Good PR opportunities 
Ø Giving employees a feel good factor about the organisation they work for 
Ø Promoting the reputation and corporate image of the organisation 
Ø Meeting the company’s objectives for Corporate Social Responsibility 

 
Businesses can get tax relief when they give money under the gift aid scheme. The type of tax 
relief will depend upon whether the business is a company, sole trader or partnership. For 
further information www.hmrc.gov.uk/businesses/giving/index.htm 
 
Your company will also be interested to hear about any local publicity you hope to generate. 
If they are match funding you, remember to give them the credit for doing so in any 
interviews or press releases, it will encourage them to do it again for others. Try to provide 
them with copies of articles that mention their support. 
 
9. Your company’s suppliers 
 

Another group of people who may be willing to sponsor you are the suppliers to the business 
you work for. A number of people have successfully fundraised thousands of pounds by 
persuading their employer to contact all their suppliers asking for a donation.  
 
With the support of your employer, you can either by telephone, e-mail or send a letter. For 
the best results ensure the request comes from the Boss. Once you have their consent, draft 
letters for them so that all they have to do is sign the bottom of the page.   Make it so easy to 
do that they can’t avoid it! 
 
10. Everyone else 
 

Think about places where people have to wait, or are likely to stop and chat. Ask if they will 
display a poster featuring your challenge and keep a sponsorship form somewhere handy so 
that local people can support you. The poster should emphasise that you are a local fundraiser 
so that people have a sense of connection and a community feeling with what you are doing.   


